
 
 

NOVEMBER 6-NOVEMBER 19, 2013 
 

Greater Denver 
Kane brings market expertise to new role 
by Jill Jamieson-Nichols 
 
Austin Kane has done hundreds of commercial real estate deals over the last 
decade, but he thinks the best ones lay ahead. Kane’s new position as 
Unico Properties’ vice president and regional director for the Denver  
market give him the opportunity to take the knowledge he’s gained 
as an office broker to help Seattle-based Unico continue to expand its  
footprint in Colorado. 
 
“My brokerage background gives me a clear understanding of how to 
properly market space within ever changing market conditions” and the  
ability to close transactions that meet the expectations of both landlords  
and tenants, said 38-year-old Kane. “It was an opportunity to work with 
incredibly smart people who share the same dedication to service and really 
broaden my knowledge when it comes to commercial real estate. It’s just  
going to be a great learning experience and a great opportunity for 
me to help Unico grow.” 
 
Kane took a liking to commercial real estate when first introduced to it by  
Family friend Mike Cantwell of CBRE’s Capital Markets-Debt & Equity Finance 
Group in Denver. “I like how the lifecycle of commercial real estate works,” he 
said. “It starts with an idea, the idea is tested by applying market knowledge and 
financial analysis, and, if it’s a go, then you create a plan to maximize on the 
potential of the real estate. Ultimately we are charged with executing 
the plan. Each phase of the process is a challenge, but solving those challenges 
is what makes it fun,” he said. 
 
Until now, Kane’s entire career was spent at Newmark Grubb Knight Frank,  
where his deals included working with Dividend Capital to secure a 110,000-
square-foot lease with law firm Davis Graham & Stubbs at Millennium 
Financial Center. The deal helped make the building a hot commodity when  
 



it hit the market and recently sold. He takes pride in having completed deals  
some said would, for various reasons, never get done. “Those were fun for me  
just because I had some doubters along the way. Ultimately we were 
able to achieve terms that worked for both sides,” he said, adding the best part 
of real estate transactions is “the people I’ve had a chance to work with along the 
way, both on my side of the table and across the table. I just think we have a  
pretty neat commercial real estate community here in Denver,” said Kane. 
 
Kane made himself known to Unico Properties through his leasing of its office 
building at 17th and Larimer streets, and his knowledge of the market made  
him a perfect fit as Unico continues to expand in Denver, agreed Dan Preisler, 
general manager of Unico Properties’ Denver portfolio, and  
Unico Chief Operating Officer Jonas Sylvester. “Unico’s foundation is built  
Upon local market knowledge,” said Sylvester. “We are excited to add Austin  
and build upon the platform already launched in Denver. We see Austin  
as a rising star in the market whose proven track record in working with  
landlords to position and lease their buildings will translate into tangible results 
for ourselves and our partners.” 
 
Besides expanding Unico’s footprint, Kane is charged with executing on asset 
strategy and launching the company’s third-party property management platform 
to owners in the Denver market. He’s looking forward to being part of Unico’s 
work with regard to two of its most recent acquisitions, 1660 Lincoln and Writer 
Square. “The opportunities we have to bring buildings like Writer Square  
and 1660 Lincoln into the 21st century and make them more a vital part of the 
community are very exciting opportunities. “Denver is doing so many smart  
things as a city, whether it be investing in infrastructure, investing in 
education, broadening our economic base as an MSA, and then you couple that 
with the quality of life, and you wind up with a very educated workforce  
that will make Denver a magnet for commerce for decades to come. It is  
a really neat time in Colorado’s evolution.” 
 
A native of Hamilton, Ohio, a Cincinnati suburb, Kane earned his bachelor’s 
degree in history from Fairfield University in Connecticut. When he met his  
wife, Megan, she was living next door to his student apartment. The couple was 
living in Washington, D.C., when Megan’s parents moved to Colorado. They 
followed, and over time so did members of both sides of the family. 
“We have truly become a Colorado family,” said Kane. He and his wife,  
who owns an interior design business, have three children: Mary Harper, 9, 
Ryan, 6, and Quincy, 5. “The kids are by far my biggest source of  
 
 



entertainment,” said Kane, who enjoys riding his bike and an occasional  
flyfishing adventure. Kane, who lives in the south metro area, is president  
of the Denver Metro Commercial Association of Realtors, cofounder 
of the Denver South Economic Development Partnership’s Denver South Real 
Estate Forum and is involved in the Young Professionals Alzheimer’s  
Association of Colorado.� 
 


